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ALDE Core Course Description

Course Title: 
The Donor Cycle

Primary Audience: Resource development professionals in the first five years of their career; volunteer board members; managers of fundraising volunteers; management information system professionals; school principals; pastors; and stewardship directors.

Course Objective(s):

To equip participants with a thorough understanding of the donor cycle and how to create and staff fundraising initiatives to move prospects and donors effectively through the cycle.

Key Concepts:

· The donor cycle – prospect, identification, qualification, cultivation and stewardship

· Linkage, Interest and Ability

· “Moves Management”

· The role of prospect research

· Electronic Prospect Tracking Systems

· Prospect management

Materials to Support Concepts:

· Case Studies illustrating how a prospect moves through the donor cycle

· Descriptions of various “moves” or initiatives designed to purposefully direct a donor through the cycle

· Examples of computerized prospect tracking systems and samples of prospect files

· Association of Professional Researchers for Advancement (APRA) – Ethical Principles for Prospect Research 

· Sample Plans
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